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How did you get your start in the legal world, what drew you to it? 

This is somewhat cliché—it’s always been clear in my mind coming out of high school 

that I wanted to be a commercial litigation lawyer. Having seen leading litigators in 

action in the courts, and the passion by which they advocated their cases, I was 

fascinated with the prospect of a career which would entail constant learning not least 

because each case is different, and which would open my eyes to the world of global 

commerce and finance. That even as a young lawyer one would be called upon to 

piece together missing pieces of a jigsaw for a case, and put on an investigative hat, was 

also a key motivator.

Are there any challenges that you encountered when moving from a Big4 
law firm to being the founder of your own firm, Setia Law, that may be help-
ful for other entrepreneurs to know about?

Whilst no doubt exhilarating and satisfying, running our own firm does keep my fellow 

founder, Wern Jhien, and I awake at night, as would no doubt be the case for business 

owners in any other industry. The key and obvious difference is that over and above 

overseeing the efficient and effective execution of revenue generating work for our 

clients, there is the need to get one’s hands dirty and actively manage the operational 

aspects of the firm without the benefit to large teams of mid- and back-office 

professionals. I personally see this as adding to self-growth rather than a challenge. 

Thankfully, we have been privileged to have an excellent non-lawyer team to assist on 

this front from the get-go. There is of course the added aspect of keeping a very close 

eye on the financials of the firm and practising serious discipline on this front.
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Your reputation in the market surrounds your success in tackling unique 
and challenging issues– can you give us an example? 

The starting point from my personal perspective is to recognise that clients are 

seeking commercial solutions to novel problems, and necessarily that calls not only 

for the team to brainstorm to come up with possible practical answers, but to be 

innovative and not shy away just because one is entering into unchartered territory or 

is dealing with a legal issue for which there is no precedent. Whilst there are many 

good examples, those in the blockchain and cryptocurrency space would perhaps 

best illustrate this. Without legal precedents and dealing with new technology, many 

of the cases that we led in this space have called for us to go back to basics to 

develop and advocate legal propositions to tackle the problem at hand, be it in 

pursuing global recovery of proceeds of fraud, or restructuring of a blockchain tech 

business.

Cryptocurrency is a hot topic right now – what are some of the trends 
you’re seeing and how is that impacting your day to day with clients? 

The sector is obviously going through a massive transition now, with credible 

institutional players becoming significant market participants and regulators across 

major global financial centres seeking to roll out frameworks to regulate the industry. 

This transition towards the sector becoming more sophisticated, mature, and 

mainstream, has been more than welcomed by the clients that we work with, who 

see this as a boon. It has certainly increased opportunities for them, for example, to 

tap on traditional capital markets and private equity for fund raising, whilst 

distinguishing the serious players focused on use case from the rest. 

For young professionals, business development can sometimes be  
daunting, what is your go to move to make meeting new people  
less intimidating? 

It doesn’t come naturally to most of us unfortunately, and one would have to test and 

see what works best for them. From my own personal experience, it’s critical to be 

sincere and humble. Don’t take yourself too seriously and be overly focused on 

talking about work, be even self-deprecating, keep a listening ear and take a sincere 

interest in getting to know the person across from you. 
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As the Managing Director of Setia what is one of the biggest differences 
you’ve noticed in how you balance client needs, firm needs, and your 
life outside of work? 

Since embarking on this journey in April 2023, it certainly has been much, much 

more of a juggling act than before. There is a real risk of overly immersing oneself 

in the business, and burning out, and consequently, the need to always be con-

scious of the need to prioritise the family and personal well-being. It’s seriously 

challenging and I continue to strive every day to achieve the ideal balance. 

What are some of the emerging areas you’re most excited about as  
we head into 2024? 

The emergence of artificial intelligence (AI) in the real world beyond ChatGPT!  

On the personal front, I’m looking forward to seeing how lives of the less fortunate 

may be improved, whilst on the professional front, solving novel legal issues in  

this space.
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Jason Liew, a Partner in the StoneTurn Singapore office, 

has over 20 years of experience conducting a wide range 

of investigative assignments for a broad range of Fortune 

500 companies, Asian conglomerates, global financial 

institutions, and sovereign wealth funds.

jliew@stoneturn.com

StoneTurn, a global advisory firm, assists companies, their counsel and government agencies on 

regulatory, risk and compliance issues, investigations and business disputes. We serve our clients 

from 15 global offices across five continents. 

StoneTurn.com

Leaving no stone unturned.
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